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The Success Team's “System for Success” 

 
1. Review Welcome Email & Go Through Back Office Tour with Sponsor

 www.??????.Isagenix.com  >> Associate Login 

2. Print Out & Review the “Newbie” Welcome Documents

http://www.successteamtrainingsite.com/use/index.html 

Located under the “USE” Section of Team Site

3)  Watch the following 2 Video/Webinars:  
 “10 Steps to Success” >> http://media01.isagenix.com/Corporate/US/English/flash_viewers/10_steps_vid.html
Located under “TRAINING” Section in your Back Office Library
”Gap” Management >> http://www.howtogetgoing.com
Located under “Mini Trainings” and then “Lenny Evans – THE GAP – System”

4) Tune into the following Team Calls:


* Monday National Team Support Call 

(Celebrate, Reinforce & Build Belief!)
8:00pm Central / 6:00pm Pacific - #620.294.4005, 69189#
* Tuesday Morning CORE Training Calls                                                                                 (Inter-active role playing…get your questions answered)                                                                                  10am Central / 8:00am Pacific – #620.294.3000, 8717#                                                                  Archived on Team Site 
* Wednesday Health, Wealth & Wellness Calls

(Featuring top company/industry leaders)
9:00pm Central / 7:00pm Pacific - #620.294.3000, 8717#                                                                                                                            Re-broadcast Sundays at 7:00pm Central / 5:00pm Pacific - #620.294.3000, 8717# 

5)  Fill-up Your “Isa Tool Box” >>
Remember, Stories Sell & Facts Tell – LABEL EVERYTHING!!

a. Audio CD's:  

* Jim Rhoades 'Team' CD

* Dr. John Gray/Mark Hallan 'Team' CD 

(Obtain Team CD’s from Upline or ProActionMedia.com #877.593.4261, ext 109)

* GAP CD by Lenny Evans, 

* Dr. Becky Natrajan 'Cleanse' CD

b. Wellness Reports & Health Journals 

Available at: (www.isasalestools.com  or #877.225.3528)

c. Company Sales Tools: 

* Cleanse, Revitalize, Replenish Brochures  

* Your Business at Home Magazine

(Through Your Back Office/Company) 

6) Get Into Massive Action!
a. Listen to 2+ archived CORE Training Calls on Prospecting! (On Team Site)
b. Talk to People, Use the Tools -- Do 3-way/Intro Calls Daily!


7. Attend These Events ASAP!

Regional Event(s), Isagenix “U” & National Convention
